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 Sunday Monday Tuesday Wednesday Thursday Friday Saturday  
     1 2 3 

Activity     

Submit your final  
Activity Log 

Check the Shaklee 
Effect for the 
Leaderboard 

Announcement + 
Giveaways! 

Follow up with 3 
people who attened 

the last pop-up. 
Answer their 

questions, and help 
them reach a 

decision. 

Host a team planning 
call! Set goals 

individually and as a 
team for the month of 

April & Q2 

Social Prompt     

Recognize the 
milestones you and 

your team achieved in 
Q1. Did you earn the 
incentive? How many 

points do you have 
towards the trip? How 
many lives have been 
impacted? How many 
team members have 

you added? 

 What are you grateful 
for? 
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Activity 

Reach out to three 
people who follow you 
that you don’t know. 

Thank them for 
following you, get to 

know them. 
 

Ask your audience 
what online group or 
communities they are 

a part of 
 

Mission Possible 
Call: Start your month 

off strong. Learn 
about all the fun 

activities, incentives 
and promotions for 

April! 

Invite 3 people to 
explore all Shaklee 

products have to offer. 
Send them a 

LifeShake Sample as 
a way to start their 

experience. 

DON’T MISS THIS: 
April Broadcast 

5pm Pacific | 8pm 
Eastern 

 
Invite your team and 
host a watch party. 

Call/Text/Message 5 
people who have 

engaged with your 
business: Taken the 

assessment, 
purchased products, 
attended a pop-up or 
received a sample. 
See what they liked 

best and what 
information they need 
to take the next step. 

Invite 3 people who 
have been engaging 
with your buesinss 

conent to learn more 
about starting a 

Shaklee Business Set 
up a one on one call 

with them to learn 
more. Use the 

Sponoring promotion 
to sweeten the deal. 

Mark your calendars 
for a Special Shaklee 
Event! 9am pacific | 

12pm eastern 
Tune into the April 7th 
Broadcast for Details 

 
Join a new online 

community or interest 
group. If it’s safe in 

your area find a 
fitness or educational 

class. You would 
enjoy.  

 

Social Prompt 

Share you Q2 Goals! 
Ask your audience 
how they want to 

support your goals- 
Attending an event, 

taking an assessment, 
sampling our 

products, learning 
more about owning 
their own business. 

 
 
 
 
 

Share your favorite 
Personal 

Development Quote 
 

Right now, I am 
[______] in the middle 

of the day! 
 

I get to do this 
because of my side 
gig that turned into a 

full-time gig. 

3 things you love 
about having your 

own wellness 
business. 

 

What outdoor activity 
are you looking 

forward to the most 
this year? 
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Activity 

Reach out to your 
team to see what they 

liked best about the 
special training event. 

As a team see how 
you can embrace the 

topics and work 
together to build 
stronger stories. 

Mission Possible 
Call:  Invite and 

encourage your team 
to come to join you. 
Cheer for your team 

members being 
recognized, learn 

important skills & Join 
our week kick off call. 

Connect with 3-5 new 
people today. On 

social media interact 
with their content, 

respond and introduce 
yourself. In person 

talk to someone new 
at a class or public. 

Mark your calendars 
for a Distributor Only 

Event! 
Tune into the April 7th 
Broadcast for Details 

 
 
 

Create 5 + Personal 
Invites to your 

upcoming Online 
Event (4/21). 

 
Use the Invite 

Formula You+ Story+ 
Invite 

Follow up with the 
people you sent 

samples to. 
 

Send samples to 3 
people who are 
intersted in the 

Shaklee Products 

Invite 3 people to 
explore all Shaklee 

products have to offer. 
Send them a 

LifeShake Sample as 
a way to start their 

experience. 

Social Prompt 

Nutrition: Show us 
how you meal prep, 
cook family dinner, 

introduce a new 
veggie to your family 

or share a healthy 
recipe 

One thing that 
ALMOST stopped you 

from starting your 
business, and how 

glad you are it didn’t 
stop you. 

 

Share the behind the 
scenes of our special 
event. Let people see 
how awesome your 

community and 
partner are. 

Your daily morning 
routine  

Spring Cleaning has 
begun! Share how 

you are getting started 
this year. 
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Activity 

Message 5 people 
who are on your 

“Dream Team List” 
start the conversation 
about what they are 

doing, what is 
happening in their life 

and how Shaklee 
could build upon what 

they have! 

Mission Possible 
Call:  Invite and 

encourage your team 
to come to join you. 
Cheer for your team 

members being 
recognized, learn 

important skills & Join 
our week kick off call. 

 
 

Invite 3 people who 
have been Shaklee 

product users  to learn 
more about starting a 
Wellness Business. 
Set up a one on one 

call with them to learn 
how to earn free 

products, make a side 
income and grow a 

team. 

Host an online event! 
This could be a pop-

up, an earth day 
activity or a wellness 

event. 
 

Check in with your 
team on their goals. 

Invite your friends, 
family, personal 

network and audience 
to make Shaklee 

Swaps 

Reach out to an 
eligible distributor in 

your group about 
starting a loyalty 

order. 

Connect with 3 new 
people in your online 

communities, 
interested groups, or 

accounts you follow. If 
you can attend a gym 

or class- introduce 
yourself to three new 

people.   
 

Social Prompt 

Earth Week Starts: 
Share about the 

Shaklee being Green 
before it was cool! 

What are you doing to 
be more sustainable 

Use Social Assets in 
Shaklee Share to 

message Earth Week 

Send follow up 
messages to all your 
attendees to tonight’s 

event! 

Share your favorite 
Green Home 

Products, why you 
love them and how 

the benefit the 
environment 

 

Your Monthly 
wellness box! What’s 

in it, who in your 
family loves it and 

how you couldn’t live 
without it. 
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Activity 
Invite 5 people to take 

the Meology 
Assessment 

Invite your team to 
join with you in a 
working POWER 

HOUR to help you 
stay in momentum 

and close your month 
strong as a team! 

Follow Up: Anyone 
who took the Meology 

assessment and 
hasn’t ordered 

 
Anyone who attended 

an event. 

Invite: Customers who 
have lapsed to 

purchase again. 
 

Anyone who liked 
your green cleaning 
posts to purchase. 

Follow up with anyone 
you have been talking 

to about starting a 
business- leverage 

the sign-up promotion. 

Follow up with your 
team, your prospects 
and close the month 

strong with our 
promotions. 

 

Social Prompt 

Post about your 
Meology experience- 
how has your health, 

energy, sleep or mood 
improved? Ask your 

audience is they want 
to take a quick test to 

get a personalized 
regimen.   

 

Share the promotions 
that are ending soon 

What motivates you & 
how do you keep 

going 

How has your life 
changed for the better 

because of your 
business? 

-Health 
-Social/community 

-Finances 

How close you are to 
your April goals? How 

can people support 
you--PIC, Meology, 
starting a business 

with the sign-up 
promotion? 

 

You and your team 
collaborating to close 
the month. Shoutouts 
when they hit goals!!! 

 

 
 
 



 
Daily Activities 
_______________________________________________________________________________________________________________________________ 
Everyday focus on the Shaklee Vital Behaviors that will help you build a sustainable and long-term business. As you spend time each day connecting with new 
people and building relationships; inviting your prospects to join the business, attend a pop-up or purchase products; and following up with those you have talked 
with, invited to a pop up, purchased product or joined the business- you will become a powerful business leader. Each day use your Shaklee products, so you 
become a product of the products. You will be able to talk more confidently about our product offering and your experiences. Investing time each day in personal 
development will help you to grow in confidence and your capabilities as an entrepreneur.  
 
 
Your Feed Posts 
Your Instagram Feed is the magazine version of your life. These posts are the polished version of what is happening in your day today. This content can be 
planned ahead of time and curated to tell the story you want to tell. Your audience will expect that these photos are high quality, edited to be consistent and 
aspirational. 
 
Personal Posts: 
In the training you were prompted to pick several topics that you felt 
comfortable talking and sharing. People follow you because of your unique life 
and what you have to offer, you want to keep that a regular part of your feed. 
Share regularly from the 5-7 topics that you decided were core to your 
personal brand. Rotate through the topics so that they each get covered 
monthly and your audience knows who you are, and what you have to offer. 

Business Posts: 
These prompts will help you talk about your business in a way that feels 
natural and without Shaklee being all over your feed. We know you are excited 
to share about Shaklee, your new business and how people can join you. 
Remember that creating curiosity is part of the process and key to not 
alienating your existing audience.  
 

 
 
Social Media Stories 
Social media stories are awesome because their lifespan is so much shorter. People love watching stories to get a glimpse of what it’s like to live your everyday 
life and get a behind the scenes of what’s happening. They expect this content to be a lot rawer and less edited. Remember to continue to share the pieces of your 
life you were already sharing. Here are some ideas of stories you can post everyday: 
 
Personal Stories Ideas: Shaklee Story Ideas: 

• Your daily routine 
• How you spend your day 
• What you are cooking/eating/drinking 
• How you manage your household 
• Hobbies and talents that you have 
• Time spent with family and friends 
• Any kind of a routine: Skin Care, Workout, Nutrition, Food Prep 

• You using, experiencing or trying the products 
• Your time spent in personal Development 
• Any kind of a routine: Skin Care, Workout, Nutrition 
• How you fit your business in around your life 
• Business meetings/lunches/team calls 
• Shoutouts to new business partners  
• Behind the scenes of your pop-up events 
• Invitations for samples or upcoming events  

 


